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Private Developer vs Options Model

Marketing

Commission Alternatives “A” Mortgage
& Soft Costs $28.500

$55,000

Contingency Fund $5,000

Pool, Sauna, Features Marketing Commission
$20,000 & Soft Costs
$30,000

Building Costs
$120,000 Building Costs

$120,000

Land Cost

$30 000 Land Cost

$15,000

Private Developer HOA Financed Development

Total Cost $270,000

Market Value $198,500

Cost to Owner $170,000
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